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Katja
Porsch

Katja is a top international speaker with offices in Berlin and Los Angeles, a best-selling author, 
one of the top 100 speakers in Europe, founder of the Macher Club, a doer, an entrepreneur 
and much more. She was one of the strongest salespeople in real estate in her mid-twenties, 
looking back at closing ratios of 1:2, over 50,000 cold calls and over 10,000 sales calls. But 
that‘s just one side of it. Katja not only knows the highs, she knows what it feels like when 
your life is crashing down on you. She‘s been broke twice and lost everything. But she didn‘t 
give up on herself. She believed in herself and made it to the top. She knows success is not 
a matter of luck, talent and favorable circumstances. „Success is a matter of what you make 
of the circumstances.“ She has shared her boundless energy, power and experience in over 
1000 events to date. True to her motto: „Awaken the doer in you“, she has helped over 100,000 
people become the doer of their lives.

Awaken the maker in you! –
Life is not what it is. It is what you make of it!“!

Extract from the reference list:

HDI, Marketing Club Hamburg, Sparkassen Versicherung, Zurich 
internati- onal business school, Sachsenverlag, UniVersa, Volkswa-
gen, PrintPlus, Hannoversche Allgemeine Zeitung, Robinson Club, 
Deutsches Institut für Finanzberatung, Redbull, Diakonie Stiftung 
Salem, Talanx, DKM, Gedankentanken, Dell EMC, IHK, Call Center 
Club, Adolf Christ Verlag and many more...

„Katja Porsch inspired our audience with her exciting and lively 
presentations and ignited the fire in them to approach the future 
positively and courageously.“  
Louis Krebser, Managing Director, CEO Krebser AG

„That was one of the best lectures on the subject of sales. Really 
practical and also very lively presentation - compliments.“  
Günter Apeltauer, Chief Representative, Volksbank Neckartal

„Refreshing, smiling and enlightening. She took people with her 
from the style of delivery. I thought it was excellent. I am very en-
thusiastic.“ Ralf Brüning, Product Manager, Zuken GmbH, EMC 
Technology Center

I NSPI R AT I O N

„Life inspires me! It inspires me when I walk through the townships 
in Cape Town and see a resident who lives with his family of five on 
30 square meters and is not ashamed of his poverty. That he is not 
frustrated, but convinced that there is only one chance for him: to 
get out of it. To take his fate into his own hands. Not to see prob-
lems, but to find solutions. Not to look for culprits, but to concen-
trate only on himself. To give his children the most important thing 
there is: Education.“
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 + From USP to UPP – Who „only“ sells, sells nothing more
�� The USP is dead - why not the product but the personality sells
�� How you can move from being an information broker to a 

relationship tuner 4.0
�� Which competencies the salesperson will really need in the 

future and why it is time to say goodbye to classic consulting 

 + AWAKEN THE DOER IN YOU –  
BECAUSE: HE WHO RUNS AWAY WILL BE EATEN!

�� Success is (D)a Decision How to take the wheel in your life and 
business and not let anything or anyone get you off track

�� Focus Shift How to program our autopilot from problems to 
solutions and move towards our goal

�� Courage instead of fear How to stop being afraid of mistakes 
and failure and become a doer in your life 

 +  Go for it!
�� Why motivation is overrated: How to truly achieve your goals 

and make success a system
�� Get out of your comfort zone: How to free yourself from the 

living death chamber, let go of old experiences and embrace 
new ones

�� Put Down the Embroidered Pillow: How to face the crap, accept 
it, and then change it

PERSONALIT Y & SUCCESSPERSONALIT Y & SUCCESS


